
AS EXHIBITOR, YOU WILL GET:

1. PROFILING & SELLING 

You can present and sell your
products, technologies, solutions and 

projects to benchmark customers, 
investors, institutions, partners and 

cities, from all over the world.

2. A GUIDE TO SUCCESS

You will obtain tools and network in 
order to get the needed exposure 
and promotion to strengthen your 

company in a very specialised 
market. 

3. STRATEGIC NETWORK

Share knowledge, create new 
contacts, attract investors, establish

new partnerhips with the best
companies in the sector, broadening

your horizon in the field. 



QUICK OVERVIEW - What is included in the price?

1. Organization/Event Management

2. Stand design, building and dismantling

• Wi-fi/Electricity

• Catering (snacks, coffe, drinks, etc.)

• Cleaning

• In-stand Meeting Room, Storage and Bar area

3. Staff from the Trade Council at the stand

4. Entrance tickets with a value of min. 3.200 €

5. Networking dinner
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7. Marketing Campaign

• Emailing campaigns to other country pavilions worldwide, 
delegations and companies in the South Western Europe 
area and other key markets

• Social media campaign: Facebook/Twitter/LinkedIn

• Trade Council Websites and newsletters

• Press releases

• Danish pavilion merchandising 

• Paper & digital Flyers with information about each 
company exhibiting at the Danish Pavilion

• Visits  at the Danish Stand

❖ Investors, Business Angels

❖ Ambassador & other VIPs

Foto: International networking dinner with the Danish Tech 
Ambassador, MWC 2018



COMMUNICATION AND BRANDING

We will: 

• Market the DK Pavilion and our exhibiting companies 
towards

• Other Country pavilions
• Other delegations
• Individual companies within the SWE region

• Produce flyers and marketing materials to promote the 
Danish stand

• Arrange the visit of the Danish Ambassador and other 
VIPs from Denmark.

• Run Social Media campaigns featuring the Danish stand 
before and during the fair.

What can you do?

• Bring merchandising & sales materials

• Let your customers and network know that you are 
going to MWC 2020

• Plan your sales strategy in advance to get the most out 
of being at MWC
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EVENTS AND ACTIVITIES INCLUDED

Based on experience from previous editions, we
include in the price a range of services and activities
that will improve the awareness of the stand and
strengthen the Danish companies’ positioning.

The purpose is to add value for our Danish
exhibitors, drive traffic to the stand and provide
additional network opportunities at the Congress.
We will arrange several communication and
marketing activities, targeted toward this goal.

We are open towards other suggestions so they fit
the exhibitors at the stand. There will also be the
opportunity to meet the participants the day
before the Congress at the stand.

ASSISTANCE AND CATERING: Staff from the Trade 
Council will provide catering and assist you at the 
stand full time with all kinds of  practical issues.

NETWORKING DINNER: will be arranged in town 
for all participants and their partners.

MARKETING CAMPAIGN: marketing materials are 
produced profiling each participating company. 
They are then distributed in paper and through e-
mailings to potential customers, investors and 
partners.


